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You are a real estate agent. You are licensed to sell real estate and businesses. Maybe someone has asked you to sell
their business. Maybe you have been referred to a business owner. You are now faced with the decision. Can I do it?
How do I proceed? Is there any money in it for me? You can contact the owner and tell them yes, I can sell your
business. Or you should refer the business to some other realtor who knows how to sell a business. The fact is there
may be an opportunity to earn a large commission and this opportunity is staring you in the face. The commission
could be hundreds of thousands of dollars. Remember that real estate may be sold along with the business and you
will get a commission on that too. This book will teach you all you need to know. You will learn how to sell a
business. It is thorough and easy to follow and is a valuable reference for you. You can do it, read this book to learn
how. An in-depth look at the United States Marine Corps-in the New York Times bestselling tradition of Submarine,
Armored Cav, and Fighter Wing Only the best of the best can be Marines. And only Tom Clancy can tell their
story--the fascinating real-life facts more compelling than any fiction. Clancy presents a unique insider's look at the
most hallowed branch of the Armed Forces, and the men and women who serve on America's front lines. Marine
includes: An interview with the Commandant of the Marine Corps, General Charles "Chuck" Krulak The tools and
technology of the Marine Expeditionary Unit The role of the Marines in the present and future world An in-depth
look at recruitment and training Exclusive photographs, illustrations, and diagrams Within Become a Rock Star Real
Estate Agent, Jennifer Seeno Tucker helps real estate agents create the favorable circumstances that will increase the
success and effectiveness of their sales career, so they can rake in the profits. Become a Rock Star Real Estate Agent
shows real estate agents that they can have a successful and thriving real estate business. There is a way for real
estate agents to use their current skills, knowledge, and expertise to create a profitable real estate career capable of
earning $100k or more every year. Become a Rock Star Real Estate Agent is designed to guide real estate
salespeople who are truly ready to earn the profits they were born to make. Author, vice president of business
development, and associate broker of EXIT Realty United, Jennifer Seeno Tucker helps real estate agents to: Learn
how to regain control of a stagnant real estate sales business Recognize the patterns as to why their real estate career
has failed to thrive Overcome sluggish real estate transactions that are hurting their bank account Identify highly
qualified clients that will help them reach their income targets every month with ease Keep their real estate business
growing on a deliberate path of prosperity Are you looking to pass the Virginia real estate exam? Take this study
guide and ace your upcoming exam!The Virginia Real Estate Exam prep book is the ideal solution for anyone
looking to pass their Virginia Real Estate salesperson test. Written by a licensed Virginia real estate broker, this
book will teach you exactly what you need to pass the Virginia Real Estate exam.In this guide, you'll discover:5 full-
length practice exams with answers (200 questions)Study guideTest taking tips and proceduresAn overview of the
Virginia real estate exam and what to expectGlossary of real estate termsFinally, you no longer have to worry about
passing the Virginia real estate exam. This guide contains specific and helpful information designed to help you pass
your exam easily.These questions and study material came directly from the Virginia Real Estate Laws as well as a
licensed Virginia real estate broker with over 10 years of experience. If you are looking to pass your exam with



flying colors, then this is the study guide for you.Buy the Virginia real estate exam prep book today and start your
exciting career as a real estate agent! For far too long Real Estate Investors and Agents have missed out on massive
fortunes in wealth and income because the activities of both professions have been seen as separate and unique. Only
very few individuals have risen above this illusion and capitalized on the wisdom of being both – an Investor Agent.
Now, for the first time, the myths are dispelled and the secrets revealed by perhaps the foremost authority and leader
in teaching the principles of building massive wealth and income by the leveraging existing activities of investors
and agents together in a unique line of business that until now has been misunderstood and therefore ignored by
virtually all investors and agents. Follow along as you learn what Gary learned and do what Gary has done to live
these principles creating a life of freedom and abundance desired by all. The real deal on making it in real estate.
Beginners and pros alike will benefit from the advice given by this helpful guide. With sections on a day in the life
of an agent, prospecting for listings, and mastering sales skills, this is one book any savvy agent or agent-to-be
cannot afford to be without. If your business isn't growing then it's dying. To attract agents to your real estate team
or brokerage, you must evidence your ability to increase their productivity and help them sell more real estate. In his
most important work to date, veteran coach and real estate consultant, Brian Icenhower, shares the systems and
strategies he used to build some of the fastest growing real estate companies in the United States. Recruiting is the
single most valuable skillset in real estate and the linchpin of all successful real estate businesses. To exponentially
and sustainably increase the net profit of your real estate business, it is essential that you operate a committed and
systematic recruitment practice. From sourcing recruits and recruiting with technology to setting, conducting, and
closing recruiting appointments, this exhaustive book provides invaluable insights and practical instruction for
creating a production-centric growth environment that attracts agents to your real estate team or brokerage. With our
consultative approach, recruits guide agents to a place where they self-discover that the best way to sell more real
estate, become more successful, and increase their net income is by joining your team or company. The realtor's
essential guide to harnessing true earning power How to Become a Power Agent in Real Estate gives real estate
agents both the powerful sales techniques and the practical management tips they need to double their income by
closing more transactions. Based on the outstanding success of Darryl Davis's seminar "The POWER Program," this
motivational guide utilizes POWER Principles to help the new agent as well as the experienced top producer
dramatically increase listings and sales. The book is full of Davis's surefire methods for managing the sales process,
including time management for agents, prospecting for listings, handling the seller's and buyer's concerns,
maintaining a winning attitude, and generating more sales in less time. He also reveals how clever use of the Web
can provide a competitive edge and how the top producers work smarternot harder. Offering field-proven tools and
techniques, Davis shows agents how to progress at their own pace to their own personal Next Level and accelerate
their entry into Top Agent status. Learn how to plan, budget and spend your own funds wisely with a planning
system that has been revised and refined over a ten year period. This book includes over 50 worksheets and
checklists such as: Ready to use customer surveys that inform you and generate referrals; Creative, low-cost
promotional tactics; Two compete sample business plans; Checklists for effective newsletters, brochures and direct
mail campaigns...and more! The Savage Truth is the story of Greg Savage, his stellar career in recruitment and the
lessons he has learned on leadership, business and life over a career spanning four decades.The Savage Truth is a
must-read for next generation leaders and lovers of business biography. It is a book in two parts. The first part
covers Greg's early life - the people and events that shaped him - and follows his career path, which took him from
his hometown of Cape Town around the world before settling in Sydney, Australia. He gives an honest, open, often
humorous account of his experiences, which reflect how much business has changed over the past 40 years. In the
second part of the book, Greg distils his learnings into guidance and advice for his successors in the recruitment
industry and, more broadly, to anyone working in business. He covers topics including building a personal brand,
negotiating fees and margins, people leverage, performance management, 'Savage' leadership skills and preparing
for exit towards the end of your career.Throughout his fascinating career, Greg has learned countless lessons in
leadership, business and in life. One of his greatest achievements is his success as a communicator. Greg is one of
the most highly respected voices across the global recruitment and professional services industries, speaking
regularly to audiences around the world. An early adopter of social media for recruiters, Greg's industry blog, The
Savage Truth (gregsavage.com.au/the-savage-truth), is a must-read in the recruitment industry. In November 2018,
he was named one of LinkedIn's 'Top Voices'. Describes a career as a real estate agent and the classes, activities, and
other preparations necessary to be successful in this field. Take your real estate career to the highest level! "Whether
you are just getting started or a veteran in the business, The Millionaire Real Estate Agent is the step-by-step
handbook for seeking excellence in your profession and in your life." --Mark Victor Hansen, cocreator, #1 New
York Times bestselling series Chicken Soup for the Soul "This book presents a new paradigm for real estate and
should be required reading for real estate professionals everywhere." --Robert T. Kiyosaki, New York Times
bestselling author of Rich Dad, Poor Dad The Millionaire Real Estate Agent explains: Three concepts that drive
production Economic, organizational, and lead generation models that are the foundations of any high-achiever's



business How to "Earn a Million," "Net a Million," and "Receive a Million" in annual income Offers advice on
growing a business, including setting and attaining goals, time management, and operating debt free. Transform your
real estate business into a sales powerhouse In The High-Performing Real Estate Team, experienced real estate
coach Brian Icenhower shares the systems and secrets of top real estate agents and brokerages. The book offers
actionable systems and processes that can be immediately implemented to take you, your fellow agents, and your
team or brokerage to the next level. Focusing on the 20% of activities that drive expansion, this book shows you
how to create renewed enthusiasm, productivity, engagement, and exponential growth at your real estate team. With
this book, you will: Discover how to create a viral goal that spreads throughout your team and drives change Learn
to focus on core activities that result in the majority of your growth and productivity Cultivate personal
responsibility with public accountability and accelerate growth with a custom team dashboard that measures metrics
for success Written for real estate agents, teams, brokerages and franchise owners, The High-Performing Real Estate
Team is an indispensable resource that will guide you toward growth while providing you with the resources and
downloadable materials to reach your goals faster. This national bestseller is a lively and practical guide on how to
sell anything and achieve long-term success in business. Ryan Serhant was a shy, jobless hand model when he
entered the real estate business in 2008 at a time the country was on the verge of economic collapse. Just nine years
later, he has emerged as one of the top realtors in the world and an authority on the art of selling. Sell It Like Serhant
is a smart, at times hilarious, and always essential playbook to build confidence, generate results, and sell just about
anything. You'll find tips like: The Seven Stages of Selling How to Find Your Hook; Negotiating Like A BOSS;
How to Be a Time Manager, Not a Time Stealer; and much more! Through useful lessons, lively stories, and vivid
examples, this book shows you how to employ Serhant's principles to increase profits and achieve success. Your
measure of a good day will no longer depend on one deal or one client, wondering what comes next; the next deal is
already happening. And Serhant's practical guidance will show you how to juggle multiple deals at once and close
all of them EVERY. SINGLE. TIME. Whatever your business or expertise, Sell It Like Serhant will make anyone a
master at sales. Ready, set, GO! Sell It Like Serhant is a USA Today Bestseller, Los Angeles Times Bestseller, and
Wall Street Journal Bestseller. The realtor's essential guide to harnessing true earning power How to Become a
Power Agent in Real Estate gives real estate agents both the powerful sales techniques and the practical management
tips they need to double their income by closing more transactions. Based on the outstanding success of Darryl
Davis's seminar "The POWER Program," this motivational guide utilizes POWER Principles to help the new agent
as well as the experienced top producer dramatically increase listings and sales. The book is full of Davis's surefire
methods for managing the sales process, including time management for agents, prospecting for listings, handling
the seller's and buyer's concerns, maintaining a winning attitude, and generating more sales in less time. He also
reveals how clever use of the Web can provide a competitive edge and how the top producers work smarternot
harder. Offering field-proven tools and techniques, Davis shows agents how to progress at their own pace to their
own personal Next Level and accelerate their entry into Top Agent status. Nobel Prize-winning economist explains
why we need to reclaim finance for the common good The reputation of the financial industry could hardly be worse
than it is today in the painful aftermath of the 2008 financial crisis. New York Times best-selling economist Robert
Shiller is no apologist for the sins of finance—he is probably the only person to have predicted both the stock market
bubble of 2000 and the real estate bubble that led up to the subprime mortgage meltdown. But in this important and
timely book, Shiller argues that, rather than condemning finance, we need to reclaim it for the common good. He
makes a powerful case for recognizing that finance, far from being a parasite on society, is one of the most powerful
tools we have for solving our common problems and increasing the general well-being. We need more financial
innovation—not less—and finance should play a larger role in helping society achieve its goals. Challenging the
public and its leaders to rethink finance and its role in society, Shiller argues that finance should be defined not
merely as the manipulation of money or the management of risk but as the stewardship of society's assets. He
explains how people in financial careers—from CEO, investment manager, and banker to insurer, lawyer, and
regulator—can and do manage, protect, and increase these assets. He describes how finance has historically
contributed to the good of society through inventions such as insurance, mortgages, savings accounts, and pensions,
and argues that we need to envision new ways to rechannel financial creativity to benefit society as a whole.
Ultimately, Shiller shows how society can once again harness the power of finance for the greater good. Ten years
ago, I quit the drama of teaching to become a Realtor®. In the last ten years, I've seen chickens and goats raised
inside of a home, I've rolled down a hill with a broken ankle, sold homes to a really bad mime and a Russian mail
order bride, talked with psychic appraisers with transmitters in their ankles, had a sales partner abducted by aliens,
nearly died twice, peed my pants several times, witnessed my partner crap her pants and had the ghost of Elvis
Presley unzip my sleeping bag at a slumber party. Yes I bought one of Elvis Presley's homes! This is just a taste of
the most outrageous and hilarious stories inside this book. The true stories of home sales are by far stranger than
fiction! No one can make this up. Combining the latest state specific information with solid industry fundamentals,
this user friendly text gives students a strong foundation for a career in real estate."California Real Estate Principles



comes loading with instructor resources and extra features to enchance the student learning experience and make
teaching the class easier than ever.This new fifth edition has been updated for 2004.Chapters include: Introduction
Part 1: Teaching Outlines *Chapter 1 The Business of Real Estate *Chapter 2 The Nature of Real Property *Chapter
3 Ownership of Real Property *Chapter 4 Transferring Real Estate *Chapter 5 Encumbrances *Chapter 6 The Law
of Agency *Chapter 7 Contracts *Chapter 8 Financing Real Estate *Chapter 9 Government-Sponsored and Other
Financing *Chapter 10 Escrow and Title Insurance *Chapter 11 Real Estate Taxation *Chapter 12 Landlord and
Tenant *Chapter 13 Real Estate Appraising *Chapter 14 Residential Design and Construction *Chapter 15
Government Control of Land Use Part 2: Chapter Quizzes and Exams, including a Math Appendix Quiz (you need a
PIN number to access this file) *Chapter Midterm Exams (you need a PIN number to access this file) and
Comprehensive Chapter Exam. Part 3: Answer Keys *Answer Keys for All Quizzes and Exams (you need a PIN
number to access this file) Part 4: PowerPoint Slides If you're one of the millions of people considering a career in
the potentially lucrative world of real estate, The Everything Guide to Being a Real Estate Agent is the book you
need to make it happen. Seasoned real estate professional Shahri Masters shows you what it really takes to succeed
in this competitive business-including how to manage time, clients, and a business network for a fruitful career.This
how-to guide covers it all-from deciding to become a real estate agent, to getting licensed, to opening an agency.
Expert advice and real-world examples provide the boost you need to hit the ground running. Use this informative,
accessible guide to learn: Whether selling real estate is the right career for you What you need to get started-
important information about training and licensing Ideas for marketing yourself and perfecting sales skills How to
manage your finances and expand your business The Everything Guide to Being a Real Estate Agent will give you
the professional edge you need to stand out in this exciting - and growing - field! Have you been thinking about
getting a real estate license? Are you going to real estate school now? Have you recently passed your real estate
exam where you live? One of the drawbacks of most real estate courses and schools is they don't teach you how to
succeed as a Real Estate Agent once you get your license. This is the book for you because it will help you hit the
ground running once you get your license. Mario Jannatpour is a active Realtor with RE/MAX Alliance in
Louisville, Colorado and what he writes about is based on his experience of what it takes to be successful today as a
Realtor. Mario has been a Realtor since 2002. Mario has also published "The Honest Real Estate Agent" video
training series available on Amazon. Success as a Real Estate Agent For Dummies shows you how to make your
fortune in the real estate business. Whether you are looking to rev up your real estate business, deciding whether to
specialize in commercial or residential real estate, or just interested in refining specific skills, this book is for you.
This no-nonsense guide shows you the fun and easy way to become a successful real estate agent. It provides expert
advice on acquiring the skills needed to excel and the respect and recognition you’ll gain through making sales and
generating profit. Soon you’ll have all the tools you need to: Prospect your way to listings and sales Build a referral-
based clientele Work with expired and FSBO listings Plan and host a successful open house Present and close listing
contracts Market yourself and your properties online and in print Negotiate contracts and avoid derailment Stake
your competitive position Achieve excellent relationships with clients Spend less time to earn more money This
guide features tips and tricks for working with buyers, must-haves for a successful real estate agent, and common
pitfalls that can be avoided. Also included is a list of Web sites for real estate agents that are valuable resources for
success. With Success as a Real Estate Agent For Dummies, you’ll discover how to acquire key skills and get on
track for a successful career! The Mississippi Real Estate Exam textbook. Real Estate Training Institute. Approved
by the Mississippi Real Estate Commission to supply instruction in real estate courses. Classrooms in Biloxi,
Brandon, Hattiesburg, Oxford and online. www.msrealtycourses.com Hire the right person for the job, and they will
make you money, ease your life, and eliminate the need to rehire another person for the same job. Hire the wrong
person, and they will not only cost you time, money, and well-being, but you will have to go through the hiring
process time and again until you get the right person in place. Even then, they might not stay long enough to make
your efforts worthwhile. No busy professional can afford that sort of loss of time, resources and money. So, how do
you hire the right person? This book answers that question. In nine simple but vital steps, this book walks you
through the optimal hiring process so that you can get the right person hired the first time around. The whole hiring
process is designed for busy professionals who don't have a lot of time to invest in hiring but still need to make a
smart and selective hire. Our strategy includes generating hundreds of applicants and quickly whittling them down,
through carefully designed eliminative criteria, until you get to the golden needle in the haystack that you're looking
for. Your time is primarily spent on the most talented final candidates generated by this funneled hiring process and
never wasted on unqualified applicants. Whether you're hiring administrative staff or commission-based sales
agents, we walk you through every step carefully and completely and make the entire process very simple and
accessible. Brian Icenhower is the author of several business performance training books and is the CEO & Founder
of Icenhower Coaching & Consulting (ICC). ICC has established its elite status by consulting many of the real estate
industry's top performing companies and organizations. The principles contained in this book are ingrained in every
member of the ICC coaching staff and implemented with their clients. Now, HIRE can serve as your organization's



hiring operations manual to allow you to make smart and strategic hires in the future. Visit IcenhowerCoaching.com
This book is the guide book for the preparatory of California real estate agent and broker license examination . The
contents of the book are digest from the " Reference Book " and " Real Estate Law" of CalBRE . The author is a
licensed broker in California since 1988 . The book is both English and Chinese . All real estate agents share one
thing in common: we're all striving to get to the NEXT LEVEL of personal and professional success. We want to
take our lives, our businesses, and ourselves to the next level. What if you could get there, faster than you ever
thought possible, by simply changing how you start your day? The original Miracle Morning book took the Real
Estate industry by storm, transforming the lives and businesses of tens of thousand of agents. Now, The Miracle
Morning for Real Estate Agents will do exactly that for you by taking you on a journey into the lives of top-
producing agent, Rick Masters and his wife, top-producing lender, Michelle Masters. First introduced to you in the
best-selling book, The 7 Levels of Communication, real estate professionals Rick and Michelle are now married and
expecting their first child, but the demands of their industry have left them overworked, overweight, stressed out and
unfulfilled. Something's got to change. They attend a seminar and meet other agents who have transformed their
lives-both personally and professionally-using a simple 30-day Challenge. Although Michelle is optimistic, Rick is
skeptical. But with nothing to lose and a lot to gain, Rick agrees to sign up. Little does he know that you really can
transform any-or EVERY-area of your life, in just 30 days. You're about to discover how! Grab Your Copy of The
Miracle Morning for Real Estate Agents today! The Miracle Morning Book Series includes all of the titles below
and doesn't have to be read in any particular order. Book 1: The Miracle Morning Book 2: The Miracle Morning for
Real Estate Agents Book 3: The Miracle Morning for Salespeople Book 4: The Miracle Morning for Network
Marketers Book 5: The Miracle Morning for Writers Book 6: The Miracle Morning for Parents and Families Book
7: The Miracle Morning for Entrepreneurs Book 8: The Miracle Morning for Transforming Your Relationship Book
9: The Miracle Morning for College Students Book 10: The Miracle Morning Companion Planner Book 11: Miracle
Morning Millionaires Land the deals you want and develop your instincts with million-dollar negotiation techniques
After selling over $3 Billion in real estate, including the most expensive one-bedroom house in history, Josh Altman,
co-star of the hit show Million-Dollar Listing Los Angeles, wants to teach you the real estate sales and negotiation
tactics that have made him one of America’s top agents. Buying or selling a house, whether for a client or yourself,
is one of the most important (and most stressful) deals anyone can make, demanding emotional intelligence and a
solid set of negotiating skills. But by mastering the same techniques that sell multi-million-dollar homes in Bel Air
and Beverly Hills, you can attract buyers and close deals on any property. Josh breaks down the art of real estate into
three simple parts. First, he’ll help you get business in the door during the Opening. Then he takes you step-by-step
through the Work: everything between the first handshake and the last. And finally, the Close, the last step that
ensures all your hard work pays off as you seal the deal. Learn how to open with a prospect, work the deal, close,
open, and repeat Build and market your reputation, creating more sales opportunities Develop the traits of a closer in
you and your team Drive the deal forward and get the best price for your property by creating desire, scarcity, and
demand Successful real estate sales are driven by the same principles, whether they happen in the Hollywood Hills
or just down the street. Josh wants to put those principles, and the techniques for applying them, in your hands.
Learn them and discover what you can achieve. National bestselling author and star of Bravo's Million Dollar
Listing and Sell It Like Serhant shows readers how to restructure their approach to money so they can achieve
success in business and life. Big Money Energy is the feeling you get when you encounter someone who is
massively succeeding at life. They're the ultimate picture of self-confidence. There's no bravado, no bragging—they
know they have BME and so does everyone else. You get Big Money Energy by being 100% committed to making
your vision a reality . . . and that vision has to be BIG. Ten years ago, Ryan Serhant, billion dollar broker and costar
of Million Dollar Listing New York was living paycheck-to-paycheck and didn't even own a suit. Serhant realized
that while he couldn't change his circumstances or the balance of his bank account, there was one thing he could
change—his energy. The energy you give off impacts every area of your life, from how much money you earn and
how much power you have, to who you socialize with and the jobs you get. Determined to leave his low-rent
lifestyle behind forever, Serhant took life-changing steps that resulted in his getting cast on television, graduating to
seven-figure sales, and doubling his income every year for the next decade. Serhant is now the CEO and Founder of
SERHANT., a multi-dimensional real estate brokerage and media company, and averages a billion dollars in sales
every year. In Big Money Energy, Serhant will show readers how he tapped into his Big Money Energy to crush his
goals and achieve huge success, earning his first million before he turned thirty. Whether you're a self-made
entrepreneur, a corporate executive or barista, Serhant will teach you how to climb the ladder to success better and
faster than anyone else. If you want Big Money Energy, this is your blueprint. This book is an inspirational, lively
guide for anyone who is ambitious enough to dream big and is committed to doing whatever it takes to conquer
them. Pass the 2021 California Real Estate Salesperson Exam effortlessly on your 1st try with the Questions,
Answers and Explanations to the exam. In this simple course not only will you learn to pass the state licensing exam,
you will also learn: - How to study for the CA exam quickly and effectively. - Secrets to Passing the Real Estate



Exam even if you do not know the answer to a question. - How to tackle hard real estate MATH questions with ease
and eliminate your fears. - Tips and Tricks from Real Estate Professionals, professional exam writers and exam
proctors. It will also answer questions like: - Do I need other course materials from companies like Allied Real
Estate School? How about Anthony Real Estate School or Kaplan Real Estate School? Are they even good schools
to attend? - What kinds of questions are on the California Real Estate License Exam? - Should I use the CA Real
Estate License Exams for Dummies Book? This Real Estate Study Guide contains over 1200+ real estate exam
questions and answers with full explanations. It includes a real estate MATH ONLY portion, a real estate vocabulary
exam as well as the California state exam questions and answers. You will receive questions and answers that are
similar to those on the California Department of Real Estate Exam You deserve the BEST real estate exam prep
program there is to prepare you to pass, and it gets no better than this. The California Real Estate Salesperson Exam
is one of the hardest state exam to pass in the United States. We have compiled this simple exam cram book that
quickly and easily prepares you to take your state licensing exam and pass it on the 1st try. Our Real Estate Exam
Review is designed to help you pass the real estate exam in the quickest, easiest and most efficient manner possible.
Throw away your real estate course test books and class notes, this is all you need to pass! Learn how to attract your
ideal clients through video marketing using YouTube. 2018 Axiom Business Book Award Winner, Gold Medal Stop
Selling! Start Solving! In Ninja Selling, author Larry Kendall transforms the way readers think about selling. He
points out the problems with traditional selling methods and instead offers a science-based selling system that gives
predictable results regardless of personality type. Ninja Selling teaches readers how to shift their approach from
chasing clients to attracting clients. Readers will learn how to stop selling and start solving by asking the right
questions and listening to their clients. ?Ninja Selling is an invaluable step-by-step guide that shows readers how to
be more effective in their sales careers and increase their income-per-hour, so that they can lead full lives. Ninja
Selling is both a sales platform and a path to personal mastery and life purpose. Followers of the Ninja Selling
system say it not only improved their business and their client relationships; it also improved the quality of their
lives. Written in a user friendly style, this edition of the illinois prelicensee's textbook has been thoroughly revised
and updated throughout to reflect the "Illinois Real Estate License Act of 2000.In addition students and instructiors
alike will appriciate the inclusion of more quick memory devices, additional math examples, Internet references,
updated questions and more. Like all Icenhower training books, SOI : Building A Real Estate Agent's Sphere of
Influence training manual is for those real estate agents wanting to move from a mere real estate practice to a
systematized real estate business with the control and mastery of your results. You are not an 'average agent', so you
need to employ the tried and tested ways of the nation's Top Producers for always having an abundance of
prospective buyers and sellers lined up - people who know who you are by name and 'brand', who come to you first
to list their property or to show them their next new one. Regardless of your specialty, location or client base, we'll
show you how to systematize your approach to SOI : Building A Real Estate Agent's Sphere of Influence and
employ the tried and tested way of taking back control - or grabbing it perhaps for the first time - of your ability to
generate a predictable number of Closed Transactions month after month. We'll show you step-by-step how to grow
your results year after year, and do it with no gaps in productivity or slumps in transaction activity, as you approach
your business's SOI Referral Database like a master.
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